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DR. DAVID YOUNG
Chief Executive & Founder of Shield

Dr. Young’s time as Head of Sell-Side M&A, at JPMorgan, 
saw the firm climb to the top of the league table in European 
divestitures. Responsible for keeping JPMorgan at the cutting 
edge of divestiture practice, Dr. Young worked with Industry 
and Country teams to capture, develop and apply best 
demonstrated practice, distilling the lessons from the firm’s 
vast sell-side experience.

In 2001, Dr. Young founded Shield Corporate Finance as an 
independent specialist advisory firm, to provide world-class 
M&A advice without regard to transaction size and without 
conflicts of interest. With a special interest in the keys to 
success in divestiture work, Shield is committed to producing 
remarkable results for shareholders and has developed a 
Value-Building/Recession-Proofing consultancy business in 
addition to its core M&A advisory activity.

From a start in strategy consulting in 1981, Dr. Young
moved into pan-European M&A. He spent four years in Paris 
before transferring to New York in 1985, where he joined 
Goldman Sachs' M&A Group. From 1989–1994, he built 
Wasserstein Perella's German business, with a developing 
focus on pharmaceuticals and chemicals. He subsequently 
headed the European Healthcare M&A group of Merrill 
Lynch.

Dr. Young graduated from Balliol College, Oxford, with a 
first in philosophy and theology, and a doctorate in political 

philosophy, involving two years as a Rhodes Scholar at 
Heidelberg University. 

Dr. Young leads Shield’s international M&A training and 
speaks globally on a variety of M&A topics. The co-author 
of 'Increase & Extract the Value of Your Business', and a 
programme leader on the accompanying Value Building 
Programme, David is currently working on a new book 
entitled, 'Lift Off! Selling your business for more than it's 
worth, honestly'.

SELL-SIDE TRANSACTION EXPERIENCE 
INCLUDES

OTHER TRANSACTION ADVISORY EXPERIENCE 
INCLUDES

�x Shield’s sale of Carlyle’s Flexible Lamps to US giant Penske
�x Shield’s sale of Exchequer Software to IRIS Enterprise
�x Shield’s sale of Cambridge Pharma Consultancy to IMS Health 
�x Swisscom's real estate sale/leaseback to CSAM & Lehman/PSP
�x Bull's sale of its smart card division to Schlumberger
�x Aventis' sale of its 67% interest in Messer Griesheim to a 

consortium including Allianz Capital Partners and GS Capital
�x Investcorp's sale of Breguet to Swatch Group and Ebel and 

Chaumet luxury watches to LVMH
�x Sale of AM Paper to SCA on behalf of HSBC Private Equity
�x Sale of Coats Viyella's Dynacast precision engineering to 

Cinven
�x Sale of Unilever's Plant Breeding International to Monsanto

�x Shield’s MBO of TDSi from Upperpoint Manufacturing Ltd
�x Shield’s MBO of Regency Mortgage Corporation
�x Acquisition of Tank & Rast by Allianz Capital Partners, Apax 

and LSG (largest ever German LBO at the time)
�x Zeneca's acquisition of public Dutch ag-biotech company 

Mogen
�x Roche’s divestiture of Syva diagnostics from Syntex
�x Sale of YSL's perfume business to Sanofi
�x Sale of AWD (largest German pharma company) to Degussa
�x Sankyo's acquisition of Luitpoldwerke (in an auction)
�x Successful defence of Consolidated Goldfields against Minorco
�x Beecham's merger with Smithkline Beckman

LANGUAGES Dr. Young is fluent in English (mother tongue), French, German & Italian


